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Opportunity Name = Account Name = Amount = Expected Clos

Southem Realty - 1000

units Southem Realty

$50,000.00  06/22/2010
Super Star Haldings

Super Star
Inc - 1000 units

Holdings Inc $25/000.00

07/18/2010

Dirt Mining Ltd - 1000
units

XY&Z Funding Inc -
1000 wnits

Dirt Mining Ltd $75000.00  08/29/2010

XY&Z Funding Inc ~ $25000.00 10/22/2010

JBC Banking Inc -
1000 units

JBC Banking Inc $75000.00 11/410/2010

Opportunities By Lead Source
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An intuitive, easy-to-use
CRM system

Complete view of sales,
marketing, and support

Easy to configure
and extend to meet
changing needs

Accessed via the web
and mobile devices
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My Pipeline

Pipeline total is $250K

“One of the things we love
about Sugar Professional is
that it is so intuitive. You can
tell this was designed by sales
people who understand what
I need to make my job easier.”
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—NMartin Umeh
Regional Sales Manager
Control Technology Corp.

Opportunity size in $1K
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Powering Growing Businesses With An Intuitive, Flexible,
and Open CRM Application At An Affordable Cost

CRM Made Simple

Sugar Professional organizes sales, marketing and support information in a
single application, making employees more productive and providing execu-
tive visibility into company performance.

Market Leader

Sugar Professional is used by more than 6,000 companies in more than 30
countries. The application is recognized for its ease-of-use and flexibility to
adjust to unique or changing business processes.

Flexible and Open

Sugar Professional is designed to be simple to use and simple to change. Busi-
ness users and system administrators can easily alter the look and feel of the
application, add custom fields or modules and design processes through Sugar
Studio. Sugar Professional is designed to work the way your company works.
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Create Contact 5 i
screen, all with a click of the mouse.

First Name: John Account Name: NW Capital Corp
Last Name: ©  |Rogers Office Phone: | 201-555-3697

Title: VP EastCoast Sales Mobile: 212-555-3541

Fax: Do Not Call- O
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“Within a few weeks of rolling out Sugar Professional,

we were able to realize the benefits. It's changed the

way we do business.

—Dave Wilson
Director of TeChnO'Ogy M co can M rubic rewations || Trade show [ other
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UnlverSIty Readers’ |nC' W Fartner W conference M campaign

Monitor lead sources to understand the impact of
marketing spend on sales performance.

Title: Accounts By Type By Industry
Total is 36

Pipeline By Sales Stage

Pipeline total is $1,965K
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and how to retain their business.

Pipeline dashboards reveals sales progress
by individuals, groups or company-wide.

www.sugaruk.co.uk ¢ www.e-nableit.com e sales@e-nableit.com
+44 1473 618980
C e n CI b | e |T EnablelT Technologies provides organisations of all sizes with cost effective business solutions to

technologies enable growth through effective customer relationship management. We are based just outside
Ipswich, and take pride in delivering commercial advice and management processes, we give
businesses an easily manageable, worldwide perspective on their collaboration with customers,
suppliers and associates.

www.sugarcrm.com
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